
New Distributor 
Orientation



LET'S LEARN - A B C D



FOR

WHAT IS YOUR ATTITUDE TOWARDS 
NETWORK MARKETING/ BUSINESS



FOR

• BELIEF IN YOURSELF
• NETWORK MARKETING

• YOUR COMPANY



FOR

COMMITMENT IS AN HEARTLY PROMIS TO 

ONESELF THAT I WILL NOT STEP BACK.

HOW COMMITED ARE YOU..?

NOTHING BIG WAS EVER ACHIEVED WITHOUT 

COMMITMENT.



FOR



SYSTEM TRAINING



• BE REGULAR USER OF THE 

PRODUCTS.

•

•



2. MAKE A LIST OF PEOPLE

• YOUR BUSINESS WILL HAPPEN – NO LIST = NO BUSINESS 

• YOUR CAPACITY TO HANDLE REJECTION/ NO IS DIRECTLY 

PROPORTIONAL TO THE SIZE OF YOUR LIST. 

• YOU GET THE ADVANTAGE OF SELECTION 

• YOU WILL BUILD BUSINESS WITH SELF ESTEEM & CONFIDENCE.  

• BIGGER LIST IS YOUR BIGGEST TOOL FOR FOLLOW UP.



3. MASTER THE ART OF 

INVITATION

•

•

•

•

•



4. SHOW THE PLAN

•

•

•

•



•

•

•

•

•

•

•

5. CLOSING



6. FOLLOW UP

2% OF SALES ARE MADE ON THE FIRST CONTACT
3% OF THE SALES ARE MAD ON THE SECOND CONTACT
5% OF THE SALES ARE MADE ON THE THIRD CONTACT

10% OF THE SALES ARE MADE ON THE FORTH CONTACT
80% OF THE SALES ARE MADE ON THE FIFTH & TWELFTH CONTACT

48% OF SALES PEOPLE NEVER FOLLOW UP WITH A PROSPECT
25% OF SALES PEOPLE MAKE A SECOND CONTACT AND STOP

12% OF SALES PEOPLE MAKE MORE THAN THREE CONTACT.



7. DUPLICATION



3 TYPES OF PEOPLE JOIN 

NETWORK MARKETING



3 TYPES OF PEOPLE JOIN 

NETWORK MARKETING

NOT SURE
CASUAL 

APPROACH
SERIOUS & 

PRFESSIONAL 
APPROCH



3 TYPES OF PEOPLE JOIN 

NETWORK MARKETING

SERIOUS & 
PROFESSIONAL 

APPROACH

ONLY A SERIOUS AND 
PROFESSIONAL 

APPROACH CAN MAKE 
YOU SUCCESSFUL.



BEING PROFESSIONAL MEANS



Investment

• Agreement Deposit
• Product Investment
• Furniture Investment
• Shop Deposit
• Other Investment Like 

        Laptop, Printer etc.

Monthly Liability

• Interest on 
       Investment
• Shop Rent
• Electricity Bills
• Salary
• Other Expenses



Investment

• Agreement Deposit
• Product Investment
• Furniture Investment
• Shop Deposit
• Other Investment Like 

        Laptop, Printer etc.
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• Shop Rent
• Electricity Bills
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• Other Expenses



•

•

•

•

•

•

•

•

•

•

•

YOU NEED TO CHOOSE TO BE A 

PROFESSIONAL TO WIN !



www
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