


Email for Client 
Dear [Prospective Customer],

I hope this email finds you well. My name is [Your Name] and I am reaching out from [Your Company]. I came across your company and noticed that you could benefit from our services.

At [Your Company], we specialize in [Your Services]. Our unique approach helps companies like yours [Key Benefits]. We have a proven track record of [Key Results] for our clients, and I believe that we could do the same for your company.

I would love to set up a call to learn more about your company and discuss how we can help. Are you available for a call next week?

Thank you for considering [Your Company]. I look forward to speaking with you soon.

Best regards,
[Your Name]
[Your Company]

Dear [Prospective Customer],

Imagine a world where your [Problem Your Service Solves] is no longer a problem. That world is closer than you think, thanks to [Your Company].

We've helped countless companies like yours revolutionize the way they approach [Key Benefit]. Our unique approach has led to amazing results, like [Key Result].

I know you're busy, but trust me when I say that this call could change everything. Let's set a time to chat next week and see how we can take your company to the next level.

The clock is ticking. Don't miss this opportunity to transform the way you do business.

Best regards,
[Your Name]
[Your Company]

Dear [Prospective Customer],

Are you tired of the same old solutions that just don't deliver results? Look no further! My name is [Your Name] and I am reaching out from [Your Company], where we specialize in revolutionizing the way companies like yours [Key Benefits].

Imagine being able to [Key Results] in no time. That's exactly what we do for our clients, and I believe we could do the same for you.

Don't miss out on this opportunity to take your business to the next level. Let's schedule a call to discuss how we can make it happen.

The clock is ticking, don't wait any longer to see real results. I look forward to speaking with you soon!

Best regards,
[Your Name]
[Your Company]

FOR LOCAL SEO PITCH
Subject: Do you know how to protect your local business on Google?
Hi [Prospect Name],
Your [Competitor], they’re trying to [grab more keywords and rankings] in Google’s local search results. 
The bad news?
You’re competing for the same keywords in Google. I’ve a Case Study that can prove that by implementing SEO on your website, it can boost your business by more than 30%
Let’s Schedule a ZOOM Call to discuss further and yes this consultation will not cost you any money.
Reply with your Available time, I’ll send you the link.
[YOUR NAME]







Subject: [Prospect Name], local clients can’t find your business.
Body: 
Hi [Prospect Name],
Coronavirus has slowed things down for businesses everywhere. When it picks back up, customers are going to need help from you or a competitor.
I see [competitor] in Google Maps, I can’t find your business for the following keywords.
[See for yourself]. 
·   [keyword]
·   [keyword]
·   [keyword]
·   [keyword]
I can send you some free info to fix this, and it won’t cost you a penny. This free audit will show you how to: 
1. Make these changes on your own. It’s fast, easy, and free.
2. Generate leads and revenue from these changes in 30 days or less.
3. Freeze competitors out Google’s search results for specific, high-value keywords.
If you want a FREE Audit then let us schedule a ZOOM Call for audit and to discuss more about your business.
Reply me with your Availability. 
[YOUR NAME]






Web Development PITCH
Subject: [Prospect Name], these clients are looking for your help 
Body:  
Hi [Prospect Name],
Last week there were [x] prospects in your area who were looking for your [product or service].
They were searching for you on [social network]. 
Here’s how you can help them find you (free of charge). 
I’m offering this free social media [checklist] to you. It gives you the tools you need to convert [x]% more customers month-over-month (no opt-in required). [Client], a client of ours, boosted [metric (engagement/followers/shares)] by [x]%.
Are you interested?
[Signature]




FB ADS SERVICE PITCH
Hey (Company Owner/Decision Maker),

This is (Your Name) from (Your Company Name)
We Run (FB Ads) for My Living and I’ve just noticed that your company doesn’t run Facebook Ads. It’s like missing thousands of dollar on the table.

Our Company Specializes in (Facebook Ads) and can provide you more than 2X, 3X or even 10X ROI Depends on the Products.

Let’s Setup a ZOOM Meeting to discuss further.
In this Meeting we will discuss about your company growth and how can you run ads.
After the Meeting I’m gonna setup and design your (facebook ads) for FREE (It’s OLD Give Value, Get Result Trick)

After Setting up (facebook ads) we will work for 1 week for Absolutely FREE and if you like that work then we can work together for this project. If you didn’t like then you can take all ads design and everything and use it yourself or maybe in future

Let’s setup a zoom call, reply with your schedule and availability.

Love and Respect,
(Your Name)

PS: I know that you might receiving these types of emails from different companies but give us a try and we’ll shock you with the Result


ANY INDUSTRY PITCH
Hey (Company Owner/Decision Maker),

This is (Your Name) from (Your Company Name)
We Run (SERVICE NAME eg. FB Ads) for My Living and I’ve just noticed that your company doesn’t do (Service Name eg. FB Ads). It’s like missing thousands of dollar on the table.

Our Company Specializes in (Service Name eg. Facebook Ads) and can provide you more than 2X, 3X or even 10X ROI Depends on the Products.

Let’s Setup a ZOOM Meeting to discuss further.
In this Meeting we will discuss about your company growth and how can you (do/run) (Service Name eg FB Ads).
After the Meeting I’m gonna (Do something FREE in the Industry eg. give SEO Audit Report, Create FB Ads for FREE etc) (It’s OLD Give Value, Get Result Trick)

After (Setting up/doing) (Service eg. facebook ads) we will work for 1 week for Absolutely FREE and if you like that work then we can work together for this project. If you didn’t like then you can (FREEBIES eg. take all ads design and everything and use it yourself) or maybe in future

Let’s setup a zoom call, reply with your schedule and availability.

Love and Respect,
(Your Name)

PS: I know that you might receiving these types of emails from different companies but give us a try and we’ll shock you with the result


In Case Owner is Available 
(Use this Script)

You: Hey is I’m connected to (Business Name)?
Client Team: Yes, How May I help you?
You: Actually I’m looking to talk with (Owner of the Business Name)?
Client Team: For What and Who are you?
You: Actually we are digital marketing company and we’re just looking to give a very important data to the (Owner Name)
Client Team: Let me connect him/her with you!
You: Hi, I’m (YOUR NAME) from (Your Business Name) and we help businesses to get more leads, just reaching out to you for this
Client: Hmmm… so why you have called us?
You: Actually we want you to get on a ZOOM Call with Me (Or My Boss) where he will explain strategy to get 50+ Leads for FREE Every Month
Client: Ok, you can send me the link? Is it paid?
You: It is FREE to attend
Client: ok
You: I’m sending you my Calendly Link on Whatsapp ok!
Client: Done





In Case Owner is Not Available 
(Use this Script)

You: Hey is I’m connect to (Business Name)?
Client Team: Yes, How May I help you?
You: Actually I’m looking to talk with (Owner of the Business Name)?
Client Team: For What and Who are you?
You: Actually we are digital marketing company and we’re just looking to give a very important data to the (Owner Name), it is really important and urgent for the his/her business
Client Team: Actually he is busy with the work, just give me your contact number so that I can get back to you!
You: +1 9999xxxxxx (Your US Number)
You: Can you give me an estimate time to get back?
Client Team: I will get back to you at (TIME)
You: Can I have his/her email?
Client Team: Sure, business@businessname.com
You: Thanks, Bye

When Client will be Available use the 1st Script Afterwards!
Try to just Book the Appointment Any How!


_______________________________



In Case Owner is Asking Too Many Questions? 
(Use this Script)

Client: Send me a Proposals?
You: I’ll send the proposal, not a problem but will you go ahead if you liked it?

Client: Is it Paid?
You: It is not paid, because you don’t have full information about our company

Client: Is it Possible to get 50 FREE Leads Every Month?
You: Yes, Absolutely Why Not? We Have Many Strategies



For Team Only 
AGENCY 7 Step Presentation Framework 
The following is a-call sales process.
1. Establish rapport (Talk like a friend) 
2. Frame the call 
3. Start the conversation with open ended question 
4. Identify pain points 
5. Identify Client’s Goals
6. Identify Problem and Issue
7. Close the Deal
1. Establish rapport 
Try to build a real connection with your lead. Thing of this as an ice breaker and it can be really simple. Tell them something funny that happened earlier in the day. Ask them how their day is going and if you know where they are calling from, comment on the location.
2. Frame the call 
“Okay James, so we’ve got about half an hour together and what I want to do is establish whether or not we are a good fit to help you. I’m going to ask you a few questions about your business, and advertising goals, and then I’ll share more about exactly what we do and from there we’ll be able to see if it’s a good fit for both of us. Sounds good? Great!
3. Start with an open-ended question
“So why don’t you start by telling me a little bit more about your business - how long have you been running FB ads for now?” 
“So when you realised that you need an amazing website”?
“So when you realised that you need to do SEO to get lots of leads”
4. Identify the Pain Points
(THIS has to be done automatically in Mind)
Try to figure out what the client is saying again and again.
For Example: They say “COVID 19” every time that means COVID is really Big Pain Point for them.. Just Keep in Mind and use it wisely

5. Identify Client’s Goals 
“We don’t work with a ton of clients and make each one of the just a number. Every one of our clients works in close contact with us to achieve specific goals laid out in the beginning of our contracts. What would need to happen in your business in the next six months for you to leave us a raving testimonial?” 
Here you want to help them dreamscape - what outcomes are they desiring, what are the revenue and financial targets they’re aiming for? 
This is a good place to ask them about their manufacturing capacity and compare to another one of your clients they could relate to. 
“Those are some great goals. It’s a similar path another one of our clients took back in May. They started with us in the same position and by August we had scaled them to X”
“As I mentioned before, we only onboard clients we know for 100% certain we can knock it out of the park for. If we do move forward here, are you prepared for the influx of sales that would occur to reach your revenue goal of X? Facebook ads can really suffer in performance if we have to shut them off due to an out-of-stock situation” 
GET CRUCIAL INFORMATION:
1. What is your current CPA? Target CPA?
2. What is your Current AOV? Target AOV?
3. What is your Website Conversion Rate?
4. What are your Revenue Goals 3 months from now? 6 months from now?
Tell the lead all about what you do, how you do it and why you’re the best. DO NOT TEACH or go into techno-mumble-jumble. They will tune out if you do this. 





6. Identify problem/issue 
I HIGHLY recommend you have some kind of qualification form that leads have to fill out before booking a call with you. If you have this you can head off this spot by asking about the issues the lead is facing. Make sure you ask about what is going wrong and write down all of the pain points you can.
On our qualification form (we use Google Forms) we ask:
1. What are you goals in 3 months of working with us?
2. Why do you feel you haven’t been able to achieve those goals already?
3. What is the main reason you have not been able to achieve your revenue target?
These questions help you identify pain points and goals before you get on the phone with a lead, but if you have not already asked them, make sure you do on the phone and get these pain points written down in the exact words that they use to describe them. 
If you can compare their issues to mini case study you have or make a client comparison here that is HUGE! 

7. Close the Deal

It’s Time to Close the Deal, do not hesitate to be on point, ask some closing questions like..

Q1. Ok, so I’m gonna run Facebook Ads at No Service Charge for 7 days and I’ll also give you 1 Month FREE if we will having 3 Month Contract? Is it fine to you?

Q2. Nice! So, I’m gonna give you all the details related to your website, I’m gonna send you the proposal with 1 Month FREE Plan, It will be fine to you?

Q3. Awesome… I’m gonna create a proposal and send it to you within few hours and we will make sure that it has some FREE Bonuses as well as win-win situation for both of us.. Is it fine?

